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	PROGRAM SLOs     
	Take and pass the California Real Estate Sales and/or Broker License Exam
	
	
	
	
	
	
	
	
	

	
	Select and complete appropriate real estate forms, including listing agreements, purchase contracts, and cost sheets


	
	
	
	
	
	
	
	   
	

	
	Guide and assist buyers or sellers with the purchase or sale process, including identifying and articulating issues, ensuring compliance with relevant laws, coordinating inspections and appraisals, negotiating sales price, and helping clients understand and select financing options 
	
	
	
	
	
	
	
	
	

	
	List, market, show, and sell a property
	
	
	
	
	
	
	
	
	

	INSTITUTIONAL SLOs
	1. Demonstrate understanding and appreciation for the visual and performing arts.
	
	
	
	
	
	
	
	
	

	
	2. Demonstrate ethical civic, environmental, and social responsibility.
	
	
	
	
	
	
	
	
	

	
	3. Demonstrate ability to apply critical thinking and analysis.


	
	
	
	
	
	
	
	
	

	
	4. Demonstrate innovative thinking, and adaptive, creative problem solving skills.
	
	
	
	
	
	
	
	
	

	
	5. Demonstrate understanding and respect for cultural and global diversity.
	
	
	
	
	
	
	
	
	

	
	6. Demonstrate information competency.
	
	
	
	
	
	
	
	
	

	
	7. Use effective communication and interpersonal skills.
	
	
	
	
	
	
	
	
	

	
	8. Use scientific and quantitative reasoning.
	
	
	
	
	
	
	
	
	








